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SUMMARY OF QUALIFICATIONS
High-Performing, Diligent Sales Professional with a solid record of AVIATION success driving new market penetration, account development, and revenue growth. Pervasive communicator, building long-term relationships with internal and external customers to ensure optimal performance and lucrative results. Significant experience in the aviation and multiple airframes; experience with technical sales. Ability to manage multiple territories regionally and nationally. Excellent negotiator and leader -- quickly establish rapport, build credibility, and close accounts in a timely manner. Known for analyzing sales figures, profit, performance metrics, and trends to strategize sales and marketing plans. Strong team player with a motivating leadership style. Licensed private pilot.
Corporate Account Management |Aviation | Business Development | Prospecting | Customer Focused | Technical |
Consultative & Solution Selling | Creative & Innovative | Account Development | Goal Attainment | Budgeting/P&L Hunter Mentality | Audience Targeting | Empowering Leadership | Persuasive Communicator | Negotiator.
SALES EXPERIENCE
APS – Aviation Performance Solutions Phoenix, AZ (National Territory) 2019 – Current
Senior Sales Manager
Develop new, maintain and advance relationships with current and potential clients to cultivate new selling opportunities through a comprehensive sales and marketing strategy for APS’s industry leading Upset Prevention and Recovery Training nationally with an emphasis on Corporate Flight Departments P91, Owner Operators, P135, P125 large fleets and airlines.  Represent APS at NBAA and regional aviation shows throughout the nation developing relationships and prospects to customers.  Have exceeded all established sales revenue goals with additional responsibilities since joining APS.     

TRELEVATE | Phoenix, AZ (National Territory) 2019 
Director Private Aviation
Managed, developed motivated a sales team focusing on high net-worth individuals with an emphasis on Private Jet Card Memberships, Charter, Aircraft Management/Acquisitions, Avionics and RMO services of large Jet aircraft, along with special projects.  Represented multiple aviation focused companies with lead generation and closing sales nationally.  Trelevate is sales focused company that develops top quality sales talent, representing multiple industries (Aviation/Medical Device/Energy/Telecommunications).   

ATP – Airline Transport Pilot | Mesa, AZ |2019
Parts Manager
Develop and implement a national parts program for the largest privately held pilot training center in North America.  Creating new parts processes and procedures for scheduled maintenance, RMO and AOG’s for multiple aircraft fleet needs to assure increased safety and reliability.  Educate employees on new software management system (Corridor) to optimize and increase parts utilization and profitability.   
   
McKINNEY TRAILER RENTALS | Phoenix, AZ (National Territory) | 2017-2018
National Accounts Manager
Built and fostered lucrative relationships with corporate fleet decision makers through strategic account planning and development across multiple territories throughout the United States. Collaborated with local sales team to obtain long-term lease opportunities, increase market share, and develop pipeline leads. Worked with marketing department to develop a target list of national companies within McKinney’s geographic market presence. 
· Served 14 facilities nationally with over 27, 000+ trailer fleets.
· Developed a comprehensive national account sales plan with goals focused on increasing revenue and gaining financial stability. 
· Traveled 75% of time nationally.
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SALES EXPERIENCE (CONTINUED)

AIM NATIONAL LEASE | Phoenix, AZ (Sr. Sales Manager) 2017
Charged with creating a comprehensive training marketing plan to increase market share, identify potential customers and sell products and services within the transportation and logistics industries.  Recognized for exceeding new and growth business sales goal of $650K and training a Jr. Sales Representative.

CHICAGO PIPER AIRCRAFT & Honda Jet Midwest| Chicago, IL (Regional Territory) | 2003-2017 
Regional Sales Marketing Manager
Focused on selling new, trade-ins, brokerage, avionic, and maintenance services nationally and internationally for an aircraft company. Built relationships with qualified prospects and consistently expanded regional new sales. Managed the Piper and Honda Jet Sales Centers, hanger services, and pilot operations. Maintained knowledge about aviation Industry products, trends and government requirements. Familiar with avionic platforms, all GA (Jet, Turboprop and Piston) aircrafts, and RMO services. Attended regional conferences and local air shows to identify prospects and gain repeat customers.  Closed aircraft ranging $5.6M to $300K.  Attended NBAA, EAA, Regional and Local Forums, 14 years. 
· Implemented marketing initiatives to assist with the Honda Jet Midwest conception.
· Closed 84+ aircraft deals ($46.2M); Closed 51+ new aircraft deals ($34.5M); Closed 33+ brokered aircraft deals ($11.7M) during tenure with Piper.
· Named Salesperson of the Year, 2008 (Ranked 1st of 33).
· Traveled 55% of time regionally and nationally.		
		
RUAN LEASING COMPANY | Phoenix, AZ (Southwest Region Territory) | 1999-2003 
Lease Sales Manager (2000-03) Rental Manager (1994-00) Rental Coordinator (1993-94)
Sold full-service and finance lease contracts to executive and middle management for a national transportation and trucking company. Promoted quickly and given additional territories and responsibilities. Attended national and regional conferences to identify new prospects. Trained and mentored new employees on policies and procedures. 
· Focused on increasing lease revenue with new customers; in 2002 – Ranked 1st of 11 and increased revenue by 19%.
· Increased sales volume territory leases sales revenue by 14% with new customers; Ranked 2nd of 11 regionally for 2011.
· Ranked 5th of 63 nationally; Sales Revenue for 2002.
· Increased lease revenues by 19% with existing customers in Texas, Arizona, and New Mexico.

EDUCATION, LICENSE & CERTIFICATIONS
	Bachelor of Arts, Criminal Justice; Communications Minor | WASHBURN UNIVERSITY, Topeka, KS
Division II – Student Athlete (NCAA Football Scholarship)
General Studies Coursework, UTAH STATE UNIVERSITY, Logan, UT
Division I – Student Athlete (NCAA Football Scholarship)
Pilot License, 4,500TT (Private, Instrument, Multi and Land) 
Certified Transportation Professional, (2002 –Current)
	Carriage Operations Training – Ruan Transportation  
       Carnegie Dale Certificate, Graduate





                                                                                                                                                                   John Lowe, Page 3
630.606.8338 | johngloweaz@gmail.com
http://linkedin.com/in/john-lowe2018az
PROFESSIONAL ASSOCIATIONS
Chicago Area Business Aircraft Association, Member [2004 – 2017]
Experimental Aircraft Association, Member [2004 – Present]
       Federal Aviation Administration, Supporter [2002 – Present]

PERFORMANCE RANKING
 Nationwide Performance Ranking for New Aircraft Sales:
· 2016 Ranked 3rd of 17                                               2010 Ranked 2nd of 14
· 2015 Ranked 2nd of 19                                               2009 Ranked 2nd of 14
· 2014 Ranked 3rd of 18                                               2008 Ranked 1st of 23
· 2013 Tied Rank 3rd of 17                                          2007 Ranked 2nd of 24
· 2012 Ranked 3rd of 17                                               2006 Ranked 4th of 20
· 2011 Ranked 3rd of 18                                               2005 Ranked 7th of 21
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______________________________________________________________________________________________________________________________________
TECHNICAL SKILLS
Microsoft Office (Word, Excel, PowerPoint, Outlook) ● Windows XP/Apple Products Efficient
Corridor, Sales Force, HubSpot (CRM’s and Parts Management) 
Aviation Industry, Avionics, MRO and Aircraft OEM’s Performance and Specs
REFERENCES UPON REQUEST
