
Nick Ostheimer
24163 W 103rd St., Naperville, IL 60564
(260) 444-9121 | Ossty@me.com
Accomplished National Sales & Development Leader                                                                                                                         
Dynamic and results-driven sales leader with over 22 years of experience in sales management, recognized for revitalizing underperforming territories and driving consistent revenue growth. Proven success in managing large-scale distributor networks, fostering team development, and building strong client relationships across the automotive and industrial sectors. Adept at strategic planning, negotiation, and exceeding sales goals in highly competitive markets. Known for strong leadership, coaching, and a deep commitment to maximizing team performance.
Core Competencies
· Sales Strategy & Execution, Team Leadership & Coaching, Distributor & Dealer Management, Negotiation & Closing, Business Development, Customer Relationship Management (CRM), Market Expansion & Penetration, Technical & Sales Training.
Education                                                                                                                                                                                               
Master of Business Administration (MBA)                                           Leadership Manager Program
University of Saint Francis, Fort Wayne, IN                                                  Harvard University, 2010-2012
Professional Experience                                                                                                                                                                        
Deutz AG
National Sales and Development Manager
September 2022 – Present
· Developed and led a comprehensive sales strategy, resulting in significant revenue growth from $85M in 2022 to $127M in 2023, with projections of $166M for 2024.
· Spearheaded the implementation of the company's first CRM tool, seamlessly integrating it into the sales process to improve efficiency and data-driven decision-making.
· Expanded the sales pool by identifying new market opportunities and implementing a successful service line extension strategy, driving long-term business growth.
· Focused on building and developing a high-performing sales team through coaching, mentorship, and strategic alignment.
North American Xchange Sales Manager
July 2021 – September 2022
· Led sales and development efforts for Deutz Xchange engines across North America, overseeing 30+ distributors and 150+ dealers.
· Coached and managed 30 indirect sales teams, driving increased market penetration and improved sales performance.
· Set strategic sales direction, conducted sales forecasting, and ensured the achievement of all sales targets.
· Drove revenue growth from $22M to $33M during the tenure, through effective management and strategy execution.
Jasper Engines and Transmissions
District Sales Manager, Midwest
July 2013 – August 2021
· Managed sales operations for Illinois, Iowa, and Northern Indiana, driving revenue and business growth across the region.
· Led a team of six sales representatives, consistently surpassing sales goals and performance metrics.
· Delivered technical and sales training to regional and national teams, enhancing their knowledge and sales skills.
· Oversaw logistics, warehouse management, and fleet coordination, ensuring seamless operations and customer satisfaction.
· Built and maintained strong relationships with key fleet and national accounts, securing long-term business partnerships.








