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	P-410,Sector-21

Jal Vayu Vihar


NOIDA-201301 (U.P.)

Email:prasunchakraborty009@gmail.com

Mobile: +919971093971,+919717270634          


SEEKING ASSIGNMENTS IN THE FIELD OF:

                        Business Development, Tendering, Project Coordination



· A dynamic professional having 16 years of rich experience of working in Power ,Defense & Aviation Sector in the following areas:
Business Development

Sales

                       

Proposal Preparation
Liaison & Coordination

Techno-commercial Negotiations
Project Coordination
· Adroit in supervising proposal preparation, preparing BOQ, Costing, preparing commercial offer, final price offer

· Skilled in converting the leads into firm enquiries and finally converting them into order
· Adept in making effective presentations
· Expertise in doing Techno-Commercial Negotiations
· Displayed prowess in bagging prestigious orders 
· Proficient in preparation of various MIS reports for top management.
· Expertise in getting the critical deliverables done on time to abide by project timelines. 

· Proficient in getting the technical and commercial issues resolved with customers.



MAINI MATERIALS MOVEMENT PVT. LTD., BANGALORE
REGIONAL MANAGER – BUSINESS DEVELOPMENT
NOV 2017 –  TILL DATE

JRT ENTERPRISES PVT. LTD., NOIDA

 DGM – PROJECTS

FEB 2016 –  NOV 2017

ENERGO ENGINEERING PROJECTS LIMITED, GURGAON

MANAGER – BUSINESS DEVELOPMENT

JUNE 2014 –  AUG 2015

THE SUPREME INDUSTRIES LIMITED, DELHI

REGIONAL SALES MANAGER – CIVIL (PPD)
SEPT 2012 –  APR 2014

GAMMON INDIA LIMITED, NOIDA

DEPUTY MANAGER – SALES & MARKETING

OCT 2010- AUG 2012
ENERGO ENGINEERING PROJECTS LIMITED, NEW DELHI

 MANAGER – SALES & MARKETING

JUL 2009- OCT 2010

ALSTOM PROJECTS INDIA LIMITED, NEW DELHI

 SALES ENGINEER
FEB 2007- JUNE 2009
ESYS INFORMATION TECHNOLOGIES LIMITED , NEW DELHI

 BUSINESS EXECUTIVE 

MAR 2006- FEB 2007
CURRENT EMPLOYER:
MAINI MATERIALS MOVEMENT PVT. LTD.
Department :- Aerospace & Defense
Designation :- Regional Manager- Business Development
Duration :- 06 November 2017 to Till Date

Dealing in :- Various Battery Operated Material Handling Equipments “MHE’s” (Fork Lifts ,HPT’s,BoT’s, BoPT’s, Electric Tugs, Airport Trolleys, Cargo Lifts) ,Battery operated customised Carts, IOT & Automation
Area of Operations :- PAN India

Accounts Handling :- NTPC,BHEL,DRDO,ISRO,IAF, DIAL, MIAL, BIAL, Indian Railways,IAF etc.
Responsibilities :- 
1.Meeting Customers & Consultants, Giving Presentation pertaining to



               Various battery operated MHE’s, Battery Operated Carts, IOT & Automation

2. Getting our Product approved and our name enlisted in approved vendors category with our   
           Customer & consultants 
3. EOI Documentation, PQ qualification, RFQ Documentation on the basis of Tender 
    Documents.
                             
4. Preparing Pre Bid queries & attending Pre bid meeting    
                               
5. Technical offer Preparation, Commercial & Price offer preparation


         
    Compilation & offer Submissions to customers.


     
6. Gathering competitors information through market intelligence and networks          



     
7. Participating in technical & commercial negotiation with customer, SLA Finalisation   



     
8. Contract Signing
                             
9. Handling customer complaint/Issues & resolving them on time


       
     
10. Participating in events, exhibitions & giving presentations 
Additional Responsibility : Handling rental business PAN India basis pertaining to Battery operated  MHE and Battery operated customised carts.

Highlights : 1.Got the Break Thru order from NTPC for the carts and Battery operated trucks.
2. Got the Break Thru order thru BHEL from PGCIL for the carts with cargo attachments.

3. Got the Prestigious order for Double End Drive Electric Cart from SPIC-DRDO. 

4. Got the Airport Tugs order from Spicejet and Vistara. I was incharge of the execution of the project. 
5. Got Airport Trolley Tug and Electric Tugs order from DIAL, BIAL and CIAL.
PREVIOUS EMPLOYERS:
JRT ENTERPRISES PVT. LTD.
Department :- Projects

Designation :- DGM

Duration :- 20 Feb 2016 to 03 Nov 2017

Dealing in:- High Voltage Underground Cabling (220Kv and  400 Kv)
Accounts Handling:- BHEL,TSTRANSCO, APTRANSCO, PGCIL
Responsibilities:   1. Making project schedule
2. Coordinating the project deliverables with our principle TAIHAN,South Korea
                             3. Taking care of port clearances activities
                             4. Conducting cable laying route surveys


     5. Getting timely DWG. Approvals from our customers    



     6. Coordinating HV cable laying activities at site 
Highlights  :-   1.Project Coordinator for the GVPR’s 400 Kv,2500Sqmm MYDARAM Lift Irrigation project
 2. Project coordinator for 400Kv,500sqmm SAINJ,Hydro electric project by VOITH.
 3. Project Coordinator for 220 Kv,400Sqmm Kishanganga Hydro electric project

Energo Engineering Projects Ltd.

Department :- Marketing & Aftersales

Designation :- Manager 

Duration :- 13 June 2014 to 01 Aug 2015
Dealing in:- BoP Packages (Coal Handling Plant, Ash Handling plant & Mill reject System)

Area of operation :- PAN India

Accounts Handling:- NTPC ,BHEL,RINL,NLC,Essar,Toshiba,Alstom and L&T

Responsibilities:   1.Meeting Customers & Consultants, Giving Presentation pertaining to



        Various BoP Packages

2.Involved in EOI Documentation, PQ qualification, RFQ Documentation on the basis of   Tender document, Preparing DOW’s
                             3. Making Pre Bid queries & attending Pre bid meeting    
                             4. Technical offer Preparation, Mechanical Costing, Commercial & Price offer 



         Preparation, compilation & offer Submissions to customer



     5. Gathering competitors information through market intelligence and networks          



     6. Participating in technical & commercial negotiation with customer   



     7. Contract Signing
                             8. Addressing customer complaint/Issues.

       
     9. Participating in events and seminars
Highlights  :-   1.Bagged the first Export project for Energo from TPSC,Hyderabad, 3x55MW Ash Handling System Balingasag ,Philippines, I was also acting as the project coordinator for the Balingasag project.
 2. I was incharge of the supply for the 1x350MW CHP equipments for KVK, NILACHAL Power Pvt. Ltd.

 3. I was coordinating the activities for the NTPC-Sipat Wagon Tippler project.

THE SUPREME INDUSTRIES LTD.
Department :- CIVIL (PPD)

Designation :- REGIONAL SALES MANAGER

Duration :- 03 Sept 2012 to 11 April 2014

Dealing in:- CIVIL, INSULATION Products

Accounts Handling:- L&T Infra, BHEL,NTPC,AHLUWALIA,SIMPLEX,SHAPOORJI,TATA PROJECTS
Responsibilities:    1.Meeting architects, HVAC consultants, Builders and dealers
2. Getting our make approved with consultants and architects
                             3. Preparation of offers and participating in tenders
                             4. Closing orders and ensuring timely supply of the products


     5. Keeping check of the outstandings and collections  



     6. Taking care of customer grievances and timely redressals
Highlights  :-   1.Got our make approved with renowned HVAC consultants like ABID HUSSAIN, SENELAC,DESIGN FORUM etc.
 2. Supplied Filler Boards and floor protectors to L&T, Honda, Hero Motocorp and DIAL etc. 
 3. Supplied to DIAL thru L&T Infra the floor protectors

 4. Supplied Expansion joint filler boards for the West Kidwai Nagar project.

Gammon India Limited

Department :- Projects
Designation :- Dy.Manager

Duration :- 18 Oct 2010 to 24 Aug 2012
Dealing in:- Complete Power Plant (Thermal/Hydro) EPC

Area of Operation :- PAN India and Indonesia
Accounts Handling:- Sharda Energy,KVK,Aparna Infraenergy,NTPC,Shri Lakshmi,Abhijeet, Daura (Iraq),Maura Wahau (Indonesia),Aparna Infraenergy

Responsibilities:   1.Meeting Customers & Consultants, Giving Presentation pertaining to



        BOP,BTG and Complete Plant EPC

2.Involved in EOI Documentation, PQ qualification, Consortium formations & RFQ Documentation 
                             3. Preparation of consortium agreement and making Division of work

                             4. Preparing Pre Bid queries & attending Pre bid meets

     5. Preparing due diligence report for the project

                             6. Technical offer Preparation ,commercial and price offer 



         Preparations, compilations & offer Submissions to customer



     7. Gathering competitors information through market intelligence and networks          



     8. Strategy Formulation and doing technical & commercial negotiation   



         with customer



     9. Contract Signing and Handing over of document to Project team.

Handled Export Business:  1.Proposal preparation for Complete Plant EPC for 2x20MW Maura 



        Wahau, Indonesia.

                             2. Proposal Preparation for the rehab of unit # 3 & 4 for the Daura, Iraq 



        Unit for 4x300MW Units.

Additional Responsibilities: Worked as project coordinator for Aparna 2x250MW-Thermal power project
1. Involved in preparation of DPR with DCPL.

2. Involved in getting the statutory clearances and approvals from the respective authority

3. Involved in Liaisoning with various local bodies and agencies

4. Involved in Liaisoning work with Ministry of Power, Ministry of Coal ,Ministry of Environment & Forest.

5. Involved in awarding the contract for geotechnical investigation and boundary fencing.

Energo Engineering Projects Limited

Department:- Marketing & Proposal

Designation: - Manager 

Duration: - 06 July 2009 to 07Oct 2010

Dealing in: - Balance of Plant (Coal Handling Plant, Ash Handling Plant, Water System  etc.) 

                      and BTG Package.

Area of operation: - INDIA
AccountsHandling:-NTPC,BHEL,HOLTEC,TCE,EIL,PDIL,NLC,LANCO,
                                 MEENAKSHI,ATHENA,EAST COAST, PLN (Indonesia)

Responsibilities:  1. Meeting Customers & Consultants, Giving Presentation pertaining to



        BOP and BTG packages

                             2. Involved in EOI & RFQ Documentation

                             3. Making Division of work
                             4. Sending Enquires for outsourced items.



     5. Preparation of CHP & AHP offers

                             6. Doing Technical & Commercial Negotiation with vendors for outsourced Items.
                             7. Offer Compilation and offer submission to our customers


     8. Commercial Negotiation with customer



     9. Bagging order and Contract Signing 

Major Achievement :   1. Project coordinator for the Lanco Anpara 2x600Mw CHP project
                                         a.) Completed the Supplies within 11 months time from the date of PO

                                     2. Project Coordinator for the Jindal Tamnar Associated convey
 ALSTOM Projects India Ltd.

Department :- Sales & Proposal (Thermal Services)
Designation:- Sales Engineer (Service Accounts Manager)

Duration:- 26 Feb 2007 to 30 June 2009

Dealing in:- Providing after sales & services for OEM & OOEM Power Equipments. (Boiler, Turbine, Generator & ESP)

Area of operation:- Northern INDIA

Accounts Handling:-NTPC,GAIL,IOCL,Grasim,Jaiprakash,Ambuja Cement,BILT etc.

Responsibilities: 1. Responsible for expanding the after sales support business for power generating equipments  mainly non OEM fleet.

2. Giving presentations to customers and providing them the solutions for addressing their pain areas thereby generating the prospective leads and converting them into enquiries at later stage.
3. Discussing with customer for framing the PQ conditions for tenders

4. Working in tandem with proposal team to provide customers with Techno-commercially viable proposal
5. Proposal submission to customer and gathering informations from customers to plan future course of actions
6. To bag the orders and handing over the same to project execution teams. 

Major Achievements :   1. Got first Breakthru order from NTPC- Dadri Gas project for Siemens Make TARI Generator overhaul.

 2. Got the Break thru order for the complete overhaul of third party Hitachi Make SG from IFFCO-Aonla alongwith the replacement of Header and SRH coils.

 3. Got the ESP R&M order from Star paper Mills, Saharanpur

 4. Got the EPIC-III installed in NTPC- Badarpur’s stage-II EPS’s.
eSys Information Technologies Ltd.

Department :- Sales & Marketing
Designation:- Business Executive

Duration:- 17 Mar 2006 to 15 Feb 2007

Dealing in:- IBM Products, Wep Peripherals, Wipro & Acer

Area of operation:- Northern INDIA

Segment Handling:- Channel Sales , Corporate customers and  Govt. Agencies

Responsibilities: 1. Making new customers and dealers 2. Technical and Commercial Negotiations 3.Payment collections 4. Organizing events and Trainings 5. Customers Grievances redressals
EDUCATIONAL QUALIFICATIONS:     

Professional:

1. MBA in Marketing from IMI Belgium in year 2006 and PGDM from IIPM New Delhi.

2. B.E. in (Electronics &instt.) in the year 2003 from C.C.S University.

Academic:

1. Passed Sr. Sec.School in the year 1999 from Ryan Int.school C.B.S.E board.

2. Passed High School in the year 1997 from Ryan Intl. School  C.B.S.E board.
VOCATIONAL TARINING:
1. Member of Market Reserch Team for Dilmah Tea.

2. Involved in Live projects with HLL for Lux Body wash.

3. Involved in the Product Launch Promotion for United color of Benetton.

COMPUTER PFOFICIENCY:
1. Fluent in Using Microsoft office tools.

2. Working in SAP and CRM platform (Siebel)
3. Fluent in working with Sales Force

4. Fluent in working with IC Soft 
HOBBIES AND INTEREST:
Interacting with people, watching cricket and listening soft Music
PERSONAL DETAILS:                                                                    


Name
: Prasun Chakraborty
      Date of Birth
: 19-06-1980


Father’s name
: Mr. P.K.Chakraborty

Sex
: Male

Marital Status
: Married

Languages Known
: English, Hindi & Bengali

Nationality
: Indian

Passport No.
: N9386431
      Validity
: 11/05/2026
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 Date: 25.01.2023
 Place: NOIDA
                                                      Prasun Chakraborty              [image: image3][image: image4]
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