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PROFILE SUMMARY:

Sales professional with 12+ years of experience in Capital (Material Handling, Storage Solution, warehouse Automation & Construction) Equipment Sales across diverse sectors including Auto, F&B, Pharma, FMCG, 3PL, Govt Establishment & Infrastructure projects like Airports, High Speed Rail. Proven record of delivering consistent top-line growth through Key Account Management, Project Sales, and Recognized for entrepreneurial ownership, customer-centric approach, and strategic contribution to national sales operations.

Current Role: Key Account Manager & Sales Excellence – India, Husqvarna India Products Pvt. Ltd.


CORE COMPETENCIES
• Capital Equipment & Project Sales

• Material Handling Equipment, Storage Solution & Warehouse Automation

• Key Account Management, Bid Submission & Rate Contracts 
• Business Forecasting & Sales Strategy

• Project Data, Analytical & Critical thinking, Competitive Analysis & Strategy Execution
• Negotiation, Teamwork & Strategic Partnerships

• Customer engagement, Presentation & Relationship Management
• Customer Experience & Brand Positioning, CRM & Sales Excellence


PROFESSIONAL EXPERIENCE
Husqvarna India Products Pvt. Ltd., Pune

· Key Account Manager & Sales Excellence – India (Jul 2025 – Present)

· Regional Sales Manager – West (Oct 2021 – Jun 2025)

• Managed Key Accounts across Industrial Big Projects, Airports & High Speed Rail or Metro
• Driving business for Construction Equipment & Automation solutions through project-based consultative sales

• Establish Rate Contracts, technical-commercial negotiations, and strategic partnerships with EPCs and contractors

• Spearheaded 100% business growth in three years (West Region); Recognized as Highest Sales Performer (2022–2024).

• Strengthened partnerships with EPCs, consultants, PMC, contractors & End Client to expand market reach
• Ensured accurate forecasting and CRM utilization in India by sales team

• Closely tracking big projects from DPR to execution to have an early mover advantage

Hilti India Pvt. Ltd., Pune

· Sr. Technical Account Manager – Sales (Dec 2017 – Sep 2021)

• Managed direct sales cycle from enquiry generation to post-sales support of capital equipment and construction automation tools
• Drove project-based business in infrastructure and industrial Construction project, achieving Top Sales Club Award (2018) and Michael Hilti Award (2018).

• Increased market share through cross-selling, project specification, and solution-based selling.

• Coordinated with national BDMs to win multi-location projects.

• Delivered consistent YoY growth and maintained high customer satisfaction.

• Drove business development of Laser Levelling Tools for Pune team
• Peer Motivation & guidance to Achieve Michael HILTI Award

Godrej & Boyce Mfg. Co. Ltd., Pune

· Asst. Manager – Sales (Sep 2014 – Dec 2017)
· Graduate Engineer Trainee (Sep 2013 – Sep 2014)

• Handled Material Handling Equipment (Godrej, Crown, Hubtex, Komatsu, Merlo etc.) & Adjacency Sales (Tennant, Iteco etc.) for industrial (Auto, F&B, Pharma, FMCG, Heavy Engineering), 3PL, Govt Esta. and EPC contractors.

• End to end solution for MHE, Storage Solution & Warehouse Automation (Godrej- MHE, Storage Solution & Efacec) in collaboration with design team
• Collaborated with Efacec (Automation partner) for Warehouse Automation Solutions
• Executed techno-commercial discussions, tenders & dealer development across industrial & government sectors.

• Consistently delivered strong business results and received Star of the Month (2017).

• Drove sector development initiatives in the Automobile, F&B & 3PL 

ACHIEVEMENTS
• Highest Sales Award – Husqvarna (2022, 2023, 2024)

• Highest Growth %- Runner Up- Husqvarna (2021)

• Best Performance Award- Husqvarna (2023)

• Top Sales Club Award – Hilti India (2018)

• Michael Hilti Award – Hilti India (2018)

• Star of the Month – Godrej & Boyce (2017)

• Highest Sales Counter Balance Truck- 2nd Runner up- Godrej & Boyce (2015)

• State Scholarship Holder & Academic Ranker (Engineering – 1st Rank in TE, 2012)


EDUCATION
Executive MBA (International Business Management) – PUMBA, Pune University – 71.36% (2019)
B.E. Mechanical Engineering – MESCOE, (Wadia College) Pune – 75.73% (2013)
HSC: 83.50% | SSC: 88.30%


COMPUTER PROFICIENCY
SAP Byd, MS Dynamics CRM, Salesforce, MS Office Excel, PowerPoint, AutoCAD

STRENGTHS
• Self-driven, entrepreneurial mindset

• Strong communication & analytical ability

• Result-oriented , team player with financial acumen

• Adaptable and quick learner under pressure


CUSTOMER HANDLED (Diverse Sector):

Automobile, Auto Ancillary, Appliances manufacturer, Heavy Engineering, Govt. Establishments, Cold storages, Paper / Packaging, F&B, Warehouses, Infrastructure developer, Facility Management provider, Healthcare, 3PL, EPC Contractors, Builders, Turnkey contractors, Government Contractors 
MEGA PROJECT HANDLED:

• SemiCon. Giga Factory- CG Power, Kaynes, Tata at Dholera, • Oil & Gas- Reliance, Jamnagar, Dahej
• EV Segment- Agartas, Sanand, • Mercedez Benz, Chakan- WH Solution, • DHL- MHE Solution
• Solar Giga Factory- Reliance, Jamnagar  • Steel Giga Factory- AMNS, Hazira
• Airports (Navi Mumbai, Dholera, Jewar)  • High Speed Rail- Mumbai Ahmedabad

LANGUAGES
English, Hindi, Marathi


PERSONAL DETAILS
Date of Birth: 27 June 1991 | Marital Status: Married | Location: Moshi, Pune, India

Date
: - 28/10/2025
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