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Key Account / Sales Manager

Sales professional with extensive experience in business development, client relationships and territory management in the commercial vehicle industry. Strong technical skills of aftermarket parts with ability to uncover customer needs and perform product demonstrations and training clinics with dealers, distributors, and fleets. 

Relationship Builder | Product Knowledge Trainer | Pull Through Sales
Manufacturing | B2B | GSE

Professional Experience

WHEELER FLEET SOLUTIONS, Ft. Worth, Texas					2021 - Present
GSE seats and seating components. Fleet-focused distributor and manufacturer of heavy-duty aftermarket parts.

Territory Sales Manager							
· Exceed sales goals of heavy-duty parts and seating by 123% from 2022 to 2023.
· Expand presence in heavy-duty new truck dealerships within territory achieving $2M in sales in 2023.
· Facilitate product training with multi-location dealership’s personnel increasing revenue to $519K in 2023.
· Grow revenue of top 5 accounts by 71% from 2021 to 2022.
· Under my leadership, Southwest Airlines specified our seats for their GSE equipment. American Airlines is also a client. 

CURT GROUP (Acquired by Lippert), Irving, Texas 				2019 - 2021
Manufacturer and supplier of trailer hitches and towing products.

Sales Representative								   
· Increased sales by 46% through exceptional customer service and relationship selling.
· Introduced new products and increased sales penetration of hitches and towing products to 40+ distributors.

ICAHN AUTOMOTIVE GROUP (Pep Boys), DFW, Texas			2017 - 2018

Commercial Accounts Manager	
· Increased demand of parts, tools, and equipment by cultivating relationships with shops and fleets. 
· Partnered with 8+ automotive factory representatives to increase sales and market share of commercial automotive parts. 
· Coached 7 retail managers and key store personnel on commercial sales process.
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ADVANCE AUTO PARTS, Dallas/Ft. Worth, Texas				2015 - 2017

Commercial Accounts Manager 
· National Leaders’ Circle Winner - exceeded sales targets by 106% and gross margin targets by 117% in 2016.
· Recognized as Elite A-team Winner for increase in sales and outstanding customer service.
· Launched 7 new stores in competitive markets through sales blitzes resulting in brand awareness.
GENUINE PARTS COMPANY (NAPA), Dallas/Ft. Worth, Texas		2011 - 2014

District Sales Manager									           
· Exceeded sales targets by 112% in two separate territories in consecutive years. 
· Added 6 new NAPA distributors accounts across North Texas.
· Earned Team Napa MVP for sales and outstanding customer service.

Previous Professional Experience
Product Changeovers
HVAC
Manufacturer’s Representative
Installation Specialist
Tool & Equipment Sales
Salesforce

Education

Bachelor of Business Administration (BBA), Business Management
University of Wisconsin, Eau Claire, WI


